
HOME BUYER'S GUIDE



REASONS TO WORK W ITH ME

I will help you find your dream home and 

negotiate the best possible price, with the least 

inconvenience to you.

Unparallaled service
You w ill receive unparalleled service customized to your unique 
needs. I take the t ime to d iscover what  mat ters most  to you and 
your family and provide advice, insight  and access to the 
propert ies and neighbourhoods that  best  match your needs.

Market  know ledge
W ith access to the best  market  reports, stat ist ics and local 
intelligence, I have my fingers on the pulse of your most  desired 
neighbourhoods. I feel movements and shift s immediately and 
respond quickly to new  property opportunit ies on your behalf.

Unmatched access to except ional homes
You w ill have access to some of the most  ext raordinary propert ies 
in Ontario's most  desirable locat ions many of which may be 
unavailable to the public through the MLS system.

Price expert ise
Each individual home is assessed to determine if it  is reasonably 
priced, using my proven evaluat ion process and extensive  
know ledge of current  market  condit ions.

Negot iat ion skills
I am constant ly brokering deals in the communit ies I serve, so I 
know  exact ly what 's going on in terms of t rends, pressures and 
opportunit ies. I use this know ledge to develop a st rong bargaining 
posit ion so you achieve the best  possib le results at  the negot iat ing 
table.

Professional networking
You w ill have access to our network of top-rated local specialists 
including property inspectors, mortgage brokers, lawyers, cleaning 
services, cont ractors and more.
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SELECT YOUR REALTOR

HOW  I FIND YOU THE RIGHT HOME

Priorit ize your wants and needs
I?meet?with?you?to?establish?your?wish?list?and?budget ,?discuss?current?
market?condit ions,?and?explain?the? buying process. We sign a 
Buyer?s Agency Agreement, commit t ing both you and I to the 
process.

Conduct  your home search
I?monitor?and?inspect?MLS?list ings?and?exclusive?offerings?daily?and?
reach?out?to?our?extensive?network?of?contacts?to?find?propert ies?not?
listed?publicly.

Schedule propert y tours
I?prepare?a?market?analysis?and?schedule?showings?for?propert ies?
that?match?your?wants?and?needs.

Guide you through the offer process
I?guide?you?through?the?offer?process?and?together, we?establish?the?
right?price,?expectat ions?and?limits.

Arrange home inspect ion
I?organize?and?attend?home?inspect ions,?if?required.

Negot iate t he of fer
I?am?skilled?at?comparing?the?incomparable? a?necessity?for?
determining?the?market?value?of?one-of-a-kind?propert ies.?I?prepare?
the?offer,?talk?you?through?the?paperwork,?and?negot iate?the?best?
possible?price.

Closing
I?provide?financing?referrals,?discuss?related?costs?and?help?your?
transact ion?close?smoothly.?
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UNDERSTANDING AGENCY 
RELATIONSHIPS

The relat ionship  between a real estate brokerage and a 
client  is called an "agency"  and there are three kinds of  
agency relat ionships:

SELLER REPRESENTATION

Represents the seller exclusively and must  do what  is best  for the 
seller of the property. They are legally obliged to tell the seller 
anything known about  a buyer, including whether that  buyer is 
willing to pay more. A writ ten contract  called a list ing agreement 
creates an agency relat ionship between the seller and the 
brokerage and establishes seller representat ion. This agreement 
ensures that  the realtor and brokerage look after your best  interests, 
establishes a fee arrangement for the realtor services and helps 
clarify who is responsible for what . Confidences a seller shares with 
a seller's agent  must  be kept  confident ial from potent ial buyers and 
others.

BUYER REPRESENTATION

Represents the buyer exclusively and must  do what  is best  for the 
buyer. A writ ten contract  called a buyer representat ion agreement 
creates an agency relat ionship between the buyer and the 
brokerage and established buyer representat ion. This agreement 
ensures that  the realtor and brokerage look after your best  interests, 
establishes a fee arrangement for the realtor services and helps 
clarify who is responsible for what .

MULTIPLE REPRESENTATION

Occasionally, a real estate brokerage will represent  both the buyer 
and the seller. Both the buyer and seller must  provide writ ten 
consent  and the realtor must  always provide full and t imely 
disclosure of all pert inent  informat ion to both part ies. 
Representat ion agreements describe the rights and dut ies of 
everyone involved and any limitat ions to those rights and dut ies.
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PRIORITIZE YOUR 
WANTS AND NEEDS

HOME SEARCH SURVEY
Buyer's Name: _____________________________________________________________________

Buyer's Name: _____________________________________________________________________

Address: _________________________________ Cit y: _____________ Province: ______________

Phone (Home): ___________________ Cell: ____________________ Work: ___________________

Email: __________________________________________

BUDGET - ARE YOU PRE-APPROVED?

Yes - which bank? __________________________ Up to how  much? ___________________

No

PREFERRED PROPERTY TYPE

Single family home

Low-rise condo apartment

High-rise condo apartment

Vacat ion home

Rural land

Count ry resident ial

Town home

Mult ip lex

Vacant  Lot

Other: ____________

PROPERTY USAGE

Primary residence

Vacat ion/ recreat ional home

Investment / rental property

Other: _________________

PROPERTY FEATURES

External:

Square footage: _____________

Lot  size: ____________

Garage/ parking sizes: ________

Do you require

Garden/ Outdoor space? Yes   No

Pool? Yes No

CURRENTLY

Do you have a house you want to sell before this purchase? Yes No

Internal:

Number of bedrooms: _______

Number of washrooms: ______

Finished basement? _________

Any special feature requests?
__________________________

__________________________
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GET A MORTGAGE PRE-APPROVAL

FINANCING YOUR HOME PURCHASE

Having a pre-approved mortgage w ill g ive you the conf idence of know ing exact ly what  you can 

spend on a home and how  much of a down payment  you can offer, before you start  looking. You 

w ill also be protected against  interest  rate increases for a def ined period of  t ime while you look 

for your new  home.

Access an extensive network of  mortgage expert s

I connect  you to our extensive network of lending inst itut ions and mortgage specialists who 

w ill help you select  the right  t ype of mortgage and terms you can live w ith.

Your mortgage specialist  w ill provide insights on common quest ions like:

- Buy or sell first?

- Amort izat ion period?
- Fixed or variable mortgage?
- Open or closed mortgage?
- How to become mortgage-free faster?
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SEARCH FOR 
YOUR NEW  HOME
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CHESTNUT PARK REALTOR
PLEDGE OF SERVICE

FROM INITIAL CONTACT TO LISTING OF YOUR HOME: 
HOME PREPARATION

1. Evaluate the market  and provide you w ith a prelim inary presentat ion package

2. Meet  w ith you to priorit ize your wants and needs and establish a budget

3. Execute a buyer's agency agreement  commit t ing both you and us to the process

4. Explain agency relat ionships, specif ically buyer representat ion

5. Assist  in connect ing you w ith reputable mortgage broker or f inancial inst itut ion who w ill assist  you 
w ith mortgage pre-qualif icat ion
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FROM SEARCH 
TO OFFER

Monitor and inspect  all appropriate list ings

Connect  w ith other agents to seek out  
exclusive propert ies not  listed for sale on the 
MLS system

Preview  propert ies during agents' open houses

Prepare a market  analysis for propert ies that  
match your wants and needs

Arrange and accompany you to all show ing of 
propert ies you are interested in view ing

Send you daily email updates of propert ies that  
meet  your preferred criteria

Provide you w ith public open house 
informat ion on a weekly basis
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FROM OFFER TO CLOSING & BEYOND: 
NEGOTIATING THE BEST PRICE

- Organize and at tend home inspect ions, if required

- Provide you with a detailed list  of est imated closing costs

- Provide you with a list  of recommended professionals such as lawyers, home inspectors, 
surveyors, and mortgage professionals

- Prepare all paperwork associated with submit t ing an offer, present  your offer d irect ly to 
the seller and their agents where possible, and talk you through the detailed paperwork 
and its many clauses

- Advise you on negot iat ing st rategies to obtain the best  possible price under the best  
possible terms for you

- Negot iate for your best  interest , keeping you fully informed through the process and 
out lining your opt ions

- Secure and deliver your deposit  cheque to the list ing brokerage as per the terms of the 
agreement

- Deliver executed paperwork to lawyers, mortgage professionals, and other necessary 
part ies

- Coordinate with bank appraisers for the assessment of the property, as required

- Organize inspect ions to sat isfy all outstanding condit ions, as required

- Coordinate and at tend all purchaser visits prior to closing

- After closing, keep you up to date with frequent  neighbourhood sales updates and 
monthly market  reports

I will act at all time with your best interest in mind, and comply with the Real Estate 
Counsel of Ontario Code of Ethics, The Ontario Real Estate Association, The Canadian 
Real Estate Association and the Privacy Code of C.R.E.A.

OFFER

CLOSING

BEYOND
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BUYER'S HOME COMPARISON TOOL

House 1 House 2 House 3

Address

Price

Square

Exterior

Curb appeal: 
Visually appealing? 
Well maintained?

Lot  size

How does it  
compare to 
neighbours?

Yard and 
landscaping

Number of  
garages/ parking 
spaces

Ext ras (e.g . pool, 
hot  t ub, cabana, 
shed, etc.)

Interior

First  impression

Floor p lan: 
Well laid  out?

Condit ion:
Well maintained or 
does it  need work?
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BUYER'S HOME COMPARISON TOOL

House 1 House 2 House 3

Kitchen

Layout :
Is space appealing 
and funct ional?

Are the cab inets 
and app liances up 
to date?

Storage space

Bathrooms

Number of  
bathrooms

Bathroom features

Living Room, Dining Room, Family Room, Basement

Living Room

Dining Room

Family Room

Basement :
(Un)f inished?
Storage?

Neighbourhood

Commute t ime

Qualit y of  schools

Traff ic
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BUYER'S HOME COMPARISON TOOL

House 1 House 2 House 3

Proximit y to:

Schools

Parks

Transportat ion

Hospitals

Shops

Recreat ional 
act iv it ies

Cultural Act iv it ies

Overall Opinion

Is t his a propert y I 
might  purchase?

Desirab le?

Right  locat ion?

Right  price?

Comments
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CLOSING COSTS

In add it ion to t he actual home purchase, t here are a number of  other expenses you may 
be expected to pay for:

Expense Paid

Mortgage app licat ion At  t ime of applicat ion

Appraisal fee At  t ime of inspect ion

Home inspect ion At  t ime of inspect ion

Legal fees At  closing

Legal d isbursements At  closing

Deed and/ or mortgage reg ist rat ion At  closing

Land t ransfer t ax At  closing

Mortgage interest  ad justment  ( if  app licab le)  and 
fee takeover

At  closing

Adjustment  for fuel, t axes, etc. A t  closing

Mortgage insurance At  closing

Home and propert y insurance At  closing (and on-going)

Connect ion charges for ut ilit ies such as gas, 
water, elect ricit y

On date of move

Moving expenses On date of move
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COMMON REAL ESTATE TERMS

Deposit

Deposit  cheques are typically 5% of the purchase price and are either 
submit ted w ith your offer or w ithin 24 hours after acceptance. 
Deposit  cheques are held in the list ing broker's t rust  account  and 
may earn interest  unt il the date set  for closing.

Terms

Terms are the clauses that  make up the cont ract . These are items that  
are agreed to and must  be upheld to prevent  a breach of cont ract . 
A long w ith standard terms, buyers and sellers can add terms, which 
are open for negot iat ion.

Condit ional of fer

An offer that  includes condit ions inserted by the buyer or seller that  
must  be sat isfied prior to the offer becoming firm and binding. 
Examples are condit ions on home inspect ion, f inancing, status 
cert if icate, or sale of the buyer's home.

Clean offer
An offer to purchase w ithout  any condit ions included. If accepted, 
the clean offer w ill become a f irm and binding agreement  between  
buyer and seller.

Chat tels

A movable possession and/ or personal property. Chat tels are usually 
described as items that  may be removed w ithout  injury to the real 
property. Examples could be appliances, w indow  coverings, and 
elect rical light  f ixtures. Chat tels w ill be described as being either 
included or excluded in the purchase price w ithin the Agreement  of 
Purchase and Sale form.

Fixtures
Anything that  has become permanent ly at tached to the real property. 
A ll f ixtures are included in the sale of the property unless specif ically 
excluded in the cont ract .

ELFs Elect ric light  f ixtures.

Closing date The date when the t it le to the property t ransfers to a new  owner.

Tit le search date

Also known as the requisit ion date, it  sets out  a t ime period w ithin 
which the buyer's lawyer must  complete all the necessary checks on 
the property. These include verifying that  the buyer w ill be able to 
obtain good t it le to the property when they move into it , and 
ensuring they can use the property for the purpose they are buying it  
( i.e. single family resident ial) . Other checks include confirming there 
are no outstanding work orders and that  f ire insurance can be 
obtained.
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